
The value of selling Camp Cards:

Evangeline Area Council, BSA

Celebrating 101 years of Scouting 

A Scout is Thrifty…. 

Evangeline Area Council is pleased to announce its 2011 “Camp Card”.  This initiative is designed to 
help Scouts earn their way to a summer/day camp program.  Units participating in this program will 
earn up to 50% commission  ($2.50) on each $5 Camp Card they sell (see commission schedule).  
The cards will be dstributed at Roundtables but will be available as early as March 2, 2011 for pick up
at the Knight Scout Service Center. The sale will end on June 3, 2011 giving units 3 months to sell!    

This program is , simply return any unsold cards.

Resident Camp - $60 = 24 cards   New Uniform - $80 = 32 cards 
Day Camp - $80 = 32 cards    New Tent - $150 = 60 cards 
Summer Camp - $165 = 66 cards   Troop Trailer - $5,000 = 2,000 cards 
National Jamboree - $2,000 = 800 cards  (40 Scouts each selling 50 cards)  
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IMMEDIATELY    Register to Sell Camp Cards.  

March 2 - March 11, 2011   Camp Card Kick Off & Distribution

June 3, 2011 (FRIDAY)   End of Sale

 ALL ACCOUNTS NEED TO BE CLOSED

June 6, 2011 (MONDAY)      Grand Prize Drawing – “Top District Salesman Prize”

Commission Schedule 
and Recognition Program

Units will receive 50% commission for all Camp Cards sold IF their 
accounts are closed out by June 3, 2011. 

Units closing out AFTER June 3, 2011 will earn 40% on their enter
Camp Card commissions. 

The Council will provide units with a patch for every Scout that sells 25 
Camp Cards.  Units can pick up the patches from the Knight Scout 
Service Center or their District Executive when they turn in money for 
the Camp Cards sold to date.  

Units closing out AFTER June 3, 2011 will earn
40% on their entire Camp Card account!



Families receive 400% or more return on investment!
If a family buys 10 cards for $50 and uses a card each week between March 2, 2011

and June 30th, 2011, they will receive more than 100% of their investment back.

AND
In addition to the family receiving all of their money back.......

2011 Reservation Form
 Reservation forms will be filled on a first come, first serve basis. There is a limited amount available
for sale!  SIGN UP YOUR UNIT TODAY!!!
 Camp Cards will be avilable on March 2, 2011 for pickup at the Knight Scout Service Center and also
distributed at the March Roundtables.

  

----------------------------------------------------------------------------------------------------------------------------------------------
 YES!  Our unit wants to participate in the Camp Card Sale! 

Unit Information :

Unit Information :

Unit Type:(Please circle one)        Pack      Troop Team       Crew Post   

Unit #:________________________              District:  ______________________________ 

Unit Camp Card Contact ________________  Phone:  ______________________________ 

# Of Active Scouts:  _______________ Our Gross Sale Goal is:  $________________ 

How many cards would your unit like to order? ___________________________ 

Name:  _______________________________________________________________________ 

Address:  _____________________________________________________________________ 

City:  _________________________________     Zip:  _________________________________ 

Home Number:  _________________________  Work Number:  _________________________ 

E-Mail Address:  _______________________________________________________________ 

Please return to:  Evangeline Area Council, BSA, 2266 South College, Lafayette, LA  70508 or
FAX (337) 235-8556.  If you have any questions, please contact your District Executive, or

Chavanne Stine at (337) 235-8551.

The Camp Card program is an approved Unit Money Earning Activity sponsored by the Evangeline Area 
Council.  Scouts are authorized and encouraged to wear their Class “A” Uniform for all local council sponsored 
money earning activities.  Please refer to the Unit Money Earning Application (#34427B) for requirements and 

guidelines for all other unit money earning activities. 

To obtain a Certificate of Liability Insurance for your sales location(s), please call Melanie LeBlanc at (337) 
235-8551. You will need the name and address of the business location to be additionally insured.  

Earn 
BIG

MONEY!

Register online:
www.eacbsa.org

Their son will earn   25$ 00

RESERVE YOUR CARDS BY SUBMITTING THIS FORM OR LOG-ON TO: eacbsa.org



• Set a Unit or sales goal!  Parents will support a fundraiser if there is a clear concise goal and 
reason (ie. Summer Camp, Day Camp, Equipment, Trailer, Pinewood Derby Track, etc.).  Best 
methods show that a unit should establish a Unit goal and then develop a per Scout expectation.  
Think in terms of 32 Camp Cards (Cub Scout Day Camp) or 66 Camp Cards (Boy Scout 
Summer Camp), minimum. 

• Start with your families!  Each family should be encouraged to purchase 10 cards 
($50).  They can use a card each week and will receive 400% of their return on 
investment……..AND their son will earn $25 for camp!

• Mom and Dad should easily be able to sell 10 cards each at work.........Another $50 
for their son! 

• Scouts should easily be able to sell 10 cards to neighbors….Another $25! 

• Scouts should coordinate sales times in front of high traffic areas (stores, banks, 
churches, etc…. Another $50 for the Scout!

TOTAL possible commission for the scout (from mentioned above)……..$150! 

• Encourage every Scout to earn the “25 Club” patch.

• Units should consider and are encouraged to develop their own Prize Program.  Youth like 
prizes and recognition!  (Pizza Party, ipod shuffle, etc.) 

• Conduct an ENTHUSIASTIC Kickoff!  A Boring and Dreary sales pitch to the Scouts and 
Families will result in Boring and Dreary commissions!  Dream BIG!  Small Dreams have no 
magic!  

• Be VERY clear with parents as to what the money earned will be used for.  Especially 
important if it is to be used for anything other than camp!!! 

• Create a sense of urgency!  People react to deadlines.  “We would like to have our campaign 
wrapped up by next week.”  If given 3 months to sell, families will take 3 months to sell, and 
sell everything the last week anyway.

• Turn money in early!  Evangeline Area Council will provide additional Camp Cards to units 
turning in money.  The amount of additional Camp Cards that will be given will not exceed the 
number of cards the unit turned money in for.   

• Control your inventory! You will also want the flexibility to provide additional cards to 
Scouts who are selling their Camp Cards quickly.  Trying to collect unsold cards from Scouts 
in an effort to redistribute them is very time consuming. 

Evangeline Area Council, BSA
Celebrating 101 years of ScoutingSales Strategy


	01 Leader Guide
	01 Morgan City
	02 Leader Guide
	03 Leader Guide
	04 Leader Guide

